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Ultra-Luxury High Rise
Mystique Continues to
Rise in Pelican Bay

With construction progressing and the eighth floor of the 20-story tower
now formed and poured and additional floors underway, Mystique is
introducing a sleek and contemporary design to the Pelican Bay skyline.

The iconic tower abandons the traditional, vintage Mediterranean style for a more
modern aesthetic, featuring walls of windows, wide balconies and an emphasis on making
a seamless transition interior to outdoor spaces.

Located just steps from the beach on one of only two remaining zoned
developable land parcels in Naples between The Ritz-Carlton on the beach and Port
Royal, Mystique offers an ultra-luxury lifestyle unrivalled in Naples, featuring 68 estate
and four penthouse residences with expansive living spaces and terrace views toward the
Gulf of Mexico from most units. Additionally, Mystique offers nine Jardin residences.

Mystique’s building amenities include a 24-hour staffed front desk with a
monitored video/electronic closed circuit surveillance system, surveillance cameras at all
owner entry accesses, and a two-level parking garage with controlled access. Additionally,
Mystique offers SmartEstate™ integrated technology that features state-of-the-art home
automation and monitoring systems, private elevators with biometric/alphanumeric
access, and the opportunity to access an Electric Vehicle (EV) charging system.

Mystique’s resort-inspired outdoor recreational amenities include a tropical pool,
and two Har-Tru tennis courts above the garage deck. Mystique’s lobby-level amenities
offer custom-designed interior spaces for socializing, and features a theater, billiard room,
board room and state-of-the-art health and fitness club.

Residents also will enjoy the exclusive amenities of prestigious Pelican Bay,
including private beachfront dining, walking and biking trails, chauffeured tram service,
and private access to nearly three miles of unspoiled beaches.

Estate residences at Mystique range in size from 4,003 to 5,280 square feet of
air-conditioned living space and are priced from over $3 million to over $7 million. Jardin

residences offer 1,370 to 2,396 air-conditioned square feet and range in price from $1.2 to

$2.2 million. Mystique’s four expansive penthouse residences, priced from $8 million, have

been sold. Mystique’s Certificate of Occupancy is estimated to be achieved in March 2019.

The developer for Mystique is Pelican 1 Owner, LLC, an equal partnership

between an affiliate of the global investment firm Kohlberg Kravis Roberts & Co. L.P.

(KKR) and an affiliate of the Gulf Bay® Group of Companies (Gulf Bay).

Founded in 1986, Gulf Bay has successfully completed 14 luxury properties along

the 1.5 mile stretch of Gulf-front land within Pelican Bay. In addition to its history in

Pelican Bay, Gulf Bay’s other award-winning developments include The Brittany on Park

Shore Beach; Marco Beach Ocean Resort® on Marco Island; and the 4,000-acre award-

winning, master-planned community of Fiddler’s Creek®.

Gulf Bay’s completed and under development build-out market value of luxury

residential properties is estimated in excess of $5 billion. KKR is a leading global

investment firm that manages investments across multiple asset classes, with over $100

billion in assets under management.

For more information about Mystique, call 239-598-9900, stop by the sales center

at 6885 Pelican Bay Blvd., Naples, Florida, or visit www.MystiquePelicanBay.com.

Now that Irma has come and gone
and most of the dry out and cleanup
has occurred, we are getting many
questions from condominium associ-
ation directors and o�cers asking
how can they button up their win-
dows, doors and sliders in the future
to better avoid damage next time a
hurricane may come our way.

Under Sections 718.113(5) and
718.115(e), Florida Statutes, if the
maintenance, repair and replacement
of hurricane shutters, impact glass,
code-compliant windows or doors, or
other types of code-compliant hurri-
cane protection is the responsibility
of the association in the Declaration
of Condominium, the association may
install such hurricane protection and
assess all owners the cost thereof as a
common expense. 

If the maintenance, repair and re-
placement of such hurricane protec-
tion is the 'Owner' in the Declaration,
then if the association obtains a ma-
jority vote of the voting interests, it
can install the hurricane protection
and charge individually to the unit
owners based upon the cost of instal-
lation of the hurricane protection ap-

purtenant to the unit.
In most declarations, hurricane

protection is not discussed, but win-
dows and doors are usually the main-
tenance, repair and replacement re-
sponsibility of the owners. If the
whole building had hurricane shutters
installed initially when developed,
then usually the maintenance, repair
and replacement of them is the asso-
ciation. Otherwise, usually some of
the owner installed hurricane shut-
ters on their windows and lanai as an
alteration making them responsible
for such shutters maintenance, repair
and replacement.

If the board does not want to be in
charge of installing the hurricane pro-
tection, but would rather leave it up to
the individual owners to install the
protection at their units but still
wants to make sure everyone installs
the protection, it can try to get a mem-
bership vote to amend the Declaration
of Condominium to require the own-
ers to install the protection by a cer-
tain date.

Most engineers and professionals
in the hurricane protection industry
will agree that the best way to protect
the building from hurricane force
winds and rain is to have all unit and
common areas windows, sliders and
door openings to the building 

Many condos want to install
more storm protection after
Irma. What are the options?

See LEGAL MATTERS, Page 10R
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For decades, the principal motiva-
tion driving home mortgage design
was to increase a�ordability. The logic
was that homeownership was desir-
able, and the more a�ordable mort-
gages became, the higher would be
the homeownership rate. As a result,
the typical mortgage, which had a
down payment of 40 percent and a
term of 10 years in the 1920s, today
has 5 percent down and a 30-year
term.

But the winds are now blowing in a
di�erent direction. With people living
longer and fewer covered by de�ned-

bene�t pension plans, entering retire-
ment with a loan balance and a man-
datory monthly payment is a pre-
scription for trouble. Viewed from this
standpoint, the prevailing mortgage
types designed to facilitate home-
ownership are problematic because
they take so long to pay o�. A search is
on for ways to accelerate the repay-
ment process.

One intriguing approach has been
suggested by Wayne Passmore and
Alexander H. von Haften, who are
economists at the Federal Reserve
Board, in a working paper titled “Fi-
nancing A�ordable and Sustainable 

GETTY IMAGES/ISTOCKPHOTO

A new approach to mortgage design

See MORTGAGES, Page 8R

Jack Guttentag
The Mortgage Professor
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